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The.BY, Se“, Trade, (Patherand A exxe), same s a - ‘.e-,u‘é/h,g_e(e’c'sein x
dem wst-atesh e mi 'L"n‘e berefts tpeseVhreec Ystems f ahe S?V'cesin arh &/

o Edet dffeete sta £ ‘de'.g_’l.lg‘ui. Thesame s des nedt ¢ mi 'akeh e

negx v fec é’sﬁem seVces (deas, andt @ ¥de s dres ™t the maW

,n’au'ca‘,,a b'ca‘, ect mc,m g and accumﬁab'w 38 e W ked whh e

negX v fu A “deals,,. M &;es,uec'f'caw,'h e same willn K)) "_ghﬂn eeaterce £

~rade- ﬁ‘ilﬁ ec ié’s*ern men agemeTt decs’ 3-ma Agandemg asz e e mp ¥an ce
ET™¢enaangec é’s*ernVai esvh atarec ;1m et uz¢ &he mar gpace.

weV Pt £ caV, 2 dl dhe b sness, e Een meTe, 1 -9 Een memeal eanar s

(NGGs), nd e" ea' ™ta £ ‘des depen ds d"eu" &N d"eul’ T ew ?ah ab‘e

man agemeTt fec iy;«evns o dh eseV cesh & o %de. F ee«arn‘a‘e, wet'and

ec ¥temshepy ¥ water, ]u'%'de recceat’ y and b ffer agan ¢n ’al dsastens.

eV rzewug'dberefe 1 e’ pote'm fheewas ac sim yindestandn e £b$
1 eVal e BheseseVces, ndhe’ager r gh ot mar £ med an sms ,uaV as a

C ppemneTt @t gst-akeses f gc 3eVngec i}’.«ems. h fast, ma- £t

med an sms can be m e c -effetVer an em ‘at ﬁ’ app” adhies. h s me

Atances, mar £ median sms a’e NC i oted T s!aws and/ grem ‘at' T
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Ths same s a e 4 faj geeff 3 btweer e W @'d B shess Cunc'f &

Wh e ¥ Ug ,u‘aVﬂh esgame, ma £% re bm gsVa! Al {( Ug:

—crefenew v & v ae 'elyam {1 Ug
eg.,addana -a dsaste” gan epdemc
—d angewh v Ug = £¢ gna £7¢ f“’l.lgw eeds
e.s.,addan ec ¥ temseVce sta . ldes (farmews, c w% mes ..)
— £ep™i 1 and e cugrage pe 3‘6* et Tt he e
esll sep” g hats, vwh wles ye b e‘,n,ue ,q‘e fee! pat tElan AP ce.

* s c*'ca"{n ahe lead fac"iat sbe c of 'aab‘e ad fam"'a'win'h K rnate"a'.

Note that many stakeholders might not be familiar with ecosystem services or key
publications like the Millennium Ecosystem Assessment. This will create an
environment for negotiations that is close to reality, where some players who have this
understanding will be convincing others that ecosystem services can be the basis of
deals, and other players will be skeptical of their value.
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What the game is and what it is not

Thesame s:
A‘ean'"l_g q‘a ¢ mi l#e dsa ss v
Based % potential mar & med an sms aug1 d ec i’s*ern eV ces
Des %] edt e g ¢ maed, ah lgd) % can bal sed as &
F spdes tall ages andp fess’ 33 (as mplfedes’ % cugld bar sed ¥
12V ea- '4:!3, ag st gaedVes 3 cugdbal sedn ac in‘ua'ly'f f1crease
awaeress arlgn d ec W stems).

Thesame 31 %
x Abshesssm 'at'"c,
x Az g tcared pr gesvh at e(,a‘ &s specfcs e 23
x B % zeqatdraands o s
x  Perfemt and f‘aw‘ess.

Procedure

e Thesamesh quld be,a‘é/ ed Wer3-4hugn 1 e~ grekeas m A
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v Teams brea sugre damlaz e emsePes whe s a, Po B e,
Tteetts andc yi'der G en perpetVes M en agree 3 ateam sffate!
f gc sab &’ 3, ma- £t avtVPees, patiengand 6 e-W,nes fatVP'es
[20]

v C mul A v Teams s,u"\l p A dmeet pseTta
abuat deals+ 2t cugld be made [20]

v heena ke 1 8 Teams 'eg'ugp and agree % deals &/ wares @ e
[20]

v Deal ma A g Mest e Ec Ma- £¢ slace: Eah~eam ‘epeseT¢AV e
8 ¢ bac ® ¥ e epreseexVe é/'fa] edt @& uesl’ - f a‘n'ﬁﬁﬂ'a‘ deal
et —and & il g aj g¢ dea‘s",a 0O ~d da ~s 0 atn nea s
» 79 [20]

v Teams 'eg'usp andpepaef sghemesthgax T wn Ha“,'ih 3N ol des
dec'dhr ewh ¢ eteanm wil pesetthe . dea‘sﬁn ah e beer agreed,
b~«n 't)fet oW1 ed'&'\a‘ S mhuttest gresete) [15]

v M "'-sfa £ ‘de' dal gexTwn Hall beghsteams peseTeh e dea‘s

~ & mades W e 8ugp; eahiteam s Ver 5 muttest gead ugth e dea‘s
~h 2h Fe beer agreed, wh ' wika en bedsg ssedn pen aV, a dh en

seedn fr ot ﬁ&e" ve; eadi~eam can 'ef‘eu T wh eh e~h & hFe
ad ' Fedh e'r bjetWes 1% and whV [45]

v Fnh a‘ ‘emar & an d¢a eawds ¥ %e'a“ fac"iat §[10]

v Patcpamts f'“ L &a‘t ' pf ens. [5]
|

‘,uem erx andstaehn hg

Bx¢ra e‘ernerm fm &t¥me s Falable 7 dl de:
v Au 1 expetted & cl e cu;‘d be ann uen ced besweerw gue ds
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3. Lanka Cement and Aggregates Company — a | ea‘ cemett and
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Theeaen vhnex e‘ ves 1 3 game. Wh letr e¢eam membe~s aet ‘din ahe
bjetWe fh e game ¢ ¢gnest a“ fhe bjetVWes Wer e ~veamshests e eal

J p we vt JacTeare awu ccesud | 4sea g gep gess frugnddecs x-

ma e Hwdetw ¢gp ¥te ugc mes cugd €a -

lnd s ¢ veVed (0 @ ol %)

=« Thewetlmd K ,aa'v'a“’ c Weted (0 o | ¥ ).

h essenceph e.gamew'“seVe aan g ¥~ sesttrade- ffs betweer dfferett
d¥e gmeTticena” x 1 as¥er andscape.

= Thewet

There is no “preferred” or “right” answer to this game. The overall outcome of the
game should be the discussions themselves, whereby participants have shared and
learned from the other players in the room.

Disclaimer

Th s samewas dFel ped W/~h e WBCSD a1 d IUCN wé ad” ce, 1 gt andu seest 3
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